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Pitches can lead businesses to profit-making or it could lead to losses. What is important is how a business is able to maximize the benefit of the available pitches for investment purposes. A good pitch has the following features; it should be simple and incisive, should have a timeline, and should translate to sales. There are different pitches available that can be used to make investment decisions. They include;
1. Customers
Yes. Individuals and business start businesses with the purpose of fulfilling the need that exists in the market. Filling the gap means amount to fulfill customer’s needs. I believe this the most important pitch among the pitches. This pitch manifests itself in many different forms from when the customer exhibit willingness to purchase a product to when the purchases the product. Many organizations will rely on the feedback from the customers to make informed decisions. Customers will often review the product they consume. The executive consortium is likely to capitalize on this pitch for decision making with the hope that if they make once customer happy, the customer will bring another customer to the organization for the same services. The process is repetitive and is likely to translate to sale for the company. An investment decision would be to provide consultancy services to government and government ministries in a bid to expand its customer base.
2. Sales call Pitch
Sales pitch aims at making the consumer aware and appreciates the product offered for sale. This pitch is more than just telling customers how many sales you make, it is all about telling story that create value, offer great customer experience, and building good relationships. The seller should demonstrate knowledge and experience in storytelling as these attributes are likely to attract customers to make purchases. Biosensors LLC uses the sales pitch in the market to make the customer appreciate and fully understand their products. The pitch has helped develop a competitive advantage over its competitors. Sale pitch is a key determinant in investment decision making as sales are one of the factors that investors are likely to consider before making an investment decision. Robust sales are likely to translate to revenue hence more promising to an investor.
3. Employees
Pitches to employees are in two forms. Those that are given to the potential employees and those that are given to employees currently working in the organization. If the pitch is to attract future employees, then the business will be about communicating the vision of the company the future of employees. If the pitch is about the current employees, then the pitch will be making the employee motivated and more knowledgeable as well as communicating the future of the company. It is important to explain to your customers in the easiest method and language to understand. Motivated employees are likely to increase productivity. Increased productivity will have a positive image to investors.
From these three pitches, it is evident success or failure of a business depends on how the company uses pitches. Businesses should, therefore, make the best use of pitches for investment decisions.
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